
   

          Activity              Points                Actions Performed 

Dials    1 Pt/dial OUTREACH– not your buddy. Busy, voice mail, or you connect, 
take one point/dial.  No credit for wrong numbers. 

Contacts Made 
(new or follow-up) 

 1 Pt/ Live 
  contact 

The number of human connections you make.  Count someone 
who personally responded to you via email or direct mssg. 

Voice Mail Messages      1 Pt Leave a 30 second commercial  message on an answering 
machine.  See your Upline for proven scripts. 

They Called First! Or  
returned your VM  

   1 Pt Prospect calls you from Web site, ad, OR calls returned from 
messages.  Return by email OK.  “No’s” count 

Meet Someone New 
Offline or Forum, 
Social Networking sites 

   1 PT. One point for every person you speak with RE: your business 
in the grocery store, park, Instant Messenger, forum, Face-
book, regardless if they take your card. 

Appointments Set 
Specific Date/Time/
Action 

   2 Pt  Prospect agrees to go to the web presentation AND you’ve 
scheduled a follow-up. Includes to a 1-on-1, hotel meeting, 
conference call.  Include online training Like “Learn & Earn” 
programs here.  Include Snail mail eval packets here. 

Conduct Web Prez, 
Meeting, Member Orien-
tation 

    3Pt Biz or product presentation that you personally conduct or at-
tend with your guest: 1-on-1, group, phone or webcast.  You 
do not score points if you had no guests. 

Guests at Web Prez. 
Meeting 

 3 Pt  each Whether your guests are at a conference call, webcast, live-
group, you score 3 pts/guest.  Good coaching matters! 

Advertising  2– 5 pts/ 
day 

For every newspaper ad,  etc.  you get 2 pts/day.  GOOGLE 
Adwords: 3 Pts/day.  Do a trade show– 10 points/day 
 

Promotions out: Cards, 
Fliers  
 

  .2/10 
  .5/1000 
   1 pt  

Fliers, sizzle cards, Ex:100 fliers passed out = 10 pts.  Snail 
mail postcards, newsletters, 1 PT each.   

Sponsor Distributors:    5-10. Each gold Ambassador—(5), Super Gold (10), Member 
w/ 50 PV 1, -double points if they do a 100 PV autoship 
New Retail customer (1).  New Member Kit only (0) 

 Practice session 
 Launch—(goal 3)  
 

  

    4 Pts You or your distributor completes a practice session  
3 practice or launch wi/ 1st week 

New Orders 
New Autoship 

2 pts/50PV 
3pts/ 
100PV 

New orders are either from new customers, or customers 
who are ordering new products.   
New autoship can be from established customer  

Update to Coach/
Sponsor 

1 pt Be accountable! Daily for first 30 days, then as your Upline 
requires.  

 
Study your goals 
Do  affirmations 

1 pt/
session 
MAX 4 dai-
ly 

Spend 5-10 minutes every morning & evening cultivating 
your goals.  Read then aloud, think about what you’re saying.  
See yourself in possession of your clearly written & defined 
goals.  Recite your affirmations at least twice daily. 
 

Self-Training 
(Possible pitfall) 

1 pt/hr Attend a training meeting, convention, or study books/CD re-
lated to your business.  MAX 5 pts/day for corporate 
events ONLY. 


